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Investments for the Stages of Your Life

At each stage of life, you’re likely to have different financial needs. Therefore, saving and investing strategies

that are right at one point in life, may not suit another time. You can learn to capitalize on strategies that are

appropriate for each phase of your life that can help you to build a secure financial future.

When You’re Single

When you’re just starting out, this is the time to begin building a savings cushion to protect yourself in case of

an emergency. It is also not too soon to begin investing for the future.

If your money is tied up in a passbook savings account paying a low rate of interest, try shifting a portion of it

into a higher yielding investment. There are many options to choose from, including money market accounts,

certificates of deposit (CDs), stocks, bonds, mutual funds, or annuities.

Aim to accumulate three to six months of after-tax income for an emergency fund in an FDIC-insured savings

account. With that “security blanket” in place, you may be in a better position to take some measured risks and

begin investing. Dollar cost averaging— i.e., putting aside a fixed amount monthly in a chosen investment

vehicle, such as a mutual fund targeted for growth—is a sensible approach. Be aware however, that investment

returns and principal values of mutual funds will fluctuate due to market conditions. When shares are

redeemed, they may be worth more or less than their original cost.

Another option for long-term growth is a real estate investment trust (REIT) . Such trusts invest in buildings,

land, and mortgages, and they may be viewed as mutual funds of real estate. They trade just as stocks do and

pay dividends . Remember to exercise caution when choosing a real estate investment trust.

Married, No Children

Financially speaking, a dual income married couple is more than the sum of its parts. With only each other to

look after, you may have an edge over singles and parents. One spouse can bring in a steady

paycheck while the other studies for a college degree or launches a promising business. Or, if you both hold

jobs, you can try to live on one paycheck and save or invest the other paycheck.
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Although you may have more investment opportunities, you may also face more complex choices. Disaster

often results from high risk investments that crash. If you want to reduce risk, diversify your portfolio, that is,

avoid relying too heavily on any one investment. Note that diversification does not assure a profit or protect

against loss in a declining market.

Here are a few general financial suggestions for married couples without children:

1. Purchase life and disability income insurance to help protect both spouses’ incomes in case anything

happens to either one of you.

2. Build up your personal savings with a money market fund.

3. Contribute the maximum amount possible in employer-sponsored savings or investment plans, such as a

401(k) . These programs offer attractive tax breaks. But withdrawals from your qualified plan are taxed as

ordinary income and may be subject to a 10% Federal tax penalty if taken prior to age 59½. There are

other limited situations when the 10% early withdrawal penalty may be waived, including but not limited

to, permanent disability.

4. Be financially flexible enough to change your investment course if suddenly “baby makes three.”

Married with Children

Financial planning for parenthood is a bit like preparing for a long siege. As parents, you may have to stretch

your budget to accommodate orthodontic bills, piano lessons, and summer camp. Rearing a child until age 18

can be an expensive proposition. You may face not only high childcare costs, but also ever escalating college

expenses.

When negotiating the road from diapers to diplomas, your first financial need is to establish an emergency cash

reserve. You can then attend to your long-term goal of building capital. Consider investing in a steadily

performing growth mutual fund and, for diversification, in growth-oriented real estate or an income mutual

fund. Also, bear in mind that money or investments held in your child’s name may affect financial aid for

college, more so than if you keep the assets in your own name. Under the financial aid formula, 5% of your

liquid assets must be used each year for college expenses, whereas a student must use 35% of his or her assets.

Empty Nesters

When your children are grown and fly the nest, you are relieved of a great financial responsibility. Your

immediate temptation may be to splurge on the comforts of life you have been waiting for while raising your

family.

However, now is the time to allocate as much as possible to savings and investment plans earmarked for your

retirement. Figure out just how much those tuition bills and other child rearing expenses have cost, then aim to

save and invest that much for at least the next several years.
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In your prime earning years, it’s also wise to assess whether you are taking full advantage of all opportunities to

reduce your tax bills. Examine additional deductions with your tax professional to replace the reduced number

of dependents you can claim.

Each stage of your life presents different investment opportunities and challenges. Discipline and perseverance

play a key role in maintaining a sound financial strategy consistent with your long-term goals and objectives.

Be sure to consult a qualified financial professional about your unique circumstances.
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Let’s Have a Conversation

Paul Litchfield, CPA, MBA

Financial Advisor

Five Star Wealth Manager* · Top 100 in Finance Magazine*

O F F I C E (617) 863-2147

M O B I L E (781) 552-9475

E M A I L litchfieldfinancialgroup@claroadvisors.com

W E B www.litchfieldfinancialgroup.com

A D D R E S S 100 High Street, Suite 950, Boston, MA 02110

Claro Advisors, LLC D/B/A Litchfield Financial, LLC

*See award disclosures on the following page.
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Disclosures

Disclosures: Litchfield Financial provides investment advisory services through Claro Advisors LLC (“Claro”) a registered investment advisor. Claro Advisors LLC ("Claro") is a

Registered Investment Advisor with the U.S. Securities and Exchange Commission ("SEC") based in the Commonwealth of Massachusetts. Registration of an Investment

Advisor does not imply any specific level of skill or training. Information contained herein is for educational purposes only and is not to be considered investment advice.

Claro provides individualized advice only after obtaining all necessary background information from a client. This report is not a financial plan and is not intended as a

solicitation or advice to purchase specific investments, but the information provided can assist you in evaluating your current financial situation and your ability to achieve

your investment goals. Any projection of investment outcomes is hypothetical in nature, does not reflect actual investment results, and is not a guarantee of future results.

Similarly, other information regarding various investment outcomes are hypothetical in nature, do not reflect actual results and are not guarantees of future results. The

projections may not include all taxes applicable to your situation. Past performance is no assurance of future results. Investments may fluctuate and lose value, and

unexpected market movements may result in changes in rates of return and anticipated performance. Claro does not provide legal or tax advice. The information herein is

general in nature and should not be considered legal or tax advice. Consult an attorney or tax professional regarding your specific situation. Claro will provide all

prospective clients with a copy of our current Form ADV, Part 2A ("Disclosure Brochure") prior to commencing an Advisory relationship. Please contact

compliance@claroadvisors.com or toll free at 800-604-2838 with any questions.

*The Five Star Wealth Manager award, administered by Crescendo Business Services, LLC (dba Five Star Professional), is based on 10 objective criteria. Eligibility criteria –

required: 1. Credentialed as a registered investment adviser or a registered investment adviser representative; 2. Actively licensed as a registered investment adviser or as a

principal of a registered investment adviser firm for a minimum of 5 years; 3. Favorable regulatory and complaint history review (As defined by Five Star Professional, the

wealth manager has not; A. Been subject to a regulatory action that resulted in a license being suspended or revoked, or payment of a fine; B. Had more than a total of three

settled or pending complaints filed against them and/or a total of five settled, pending, dismissed or denied complaints with any regulatory authority or Five Star

Professional’s consumer complaint process. Unfavorable feedback may have been discovered through a check of complaints registered with a regulatory authority or

complaints registered through Five Star Professional’s consumer complaint process; feedback may not be representative of any one clients’ experience; C. Individually

contributed to a financial settlement of a customer complaint; D. Filed for personal bankruptcy within the past 11 years; E. Been terminated from a financial services firm

within the past 11 years; F. Been convicted of a felony); 4. Fulfilled their firm review based on internal standards; 5. Accepting new clients. Evaluation criteria – considered: 6.

One-year client retention rate; 7. Five-year client retention rate; 8. Non-institutional discretionary and/or non-discretionary client assets administered; 9. Number of client

households served; 10. Education and professional designations. Wealth managers do not pay a fee to be considered or placed on the final list of Five Star Wealth Managers.

Award does not evaluate quality of services provided to clients. Once awarded, wealth managers may purchase additional profile ad space or promotional products. The

Five Star award is not indicative of the wealth manager ’s future performance. Wealth managers may or may not use discretion in their practice and therefore may not

manage their clients’ assets. The inclusion of a wealth manager on the Five Star Wealth Manager list should not be construed as an endorsement of the wealth manager by

Five Star Professional or this publication. Working with a Five Star Wealth Manager or any wealth manager is no guarantee as to future investment success, nor is there any

guarantee that the selected wealth managers will be awarded this accomplishment by Five Star Professional in the future. For more information on the Five Star award and

the research/selection methodology, go to fivestarprofessional.com. 3,580 Boston wealth managers were considered for the award; 463 (13% of candidates) were named

2020 Five Star Wealth Managers. 2019: 3,619 considered, 566 winners; 2018: 2,819 considered, 532 winners; 2017: 2,467 considered, 623 winners; 2016: 2,530 considered, 632

winners; 2015: 3,542 considered, 801 winners; 2014: 1,707 considered, 655 winners; 2013: 2,362 considered, 713 winners; 2012: 2,591 considered, 454 winners.

*The Top 100 in Finance award is designated by the Top 100 Magazine. The Top 100 Magazine utilizes proprietary software, which employs an algorithm to search a variety of

online resources for industry-specific terms and key words. These resources include social media, blog posts, peer reviews, and Google indices. Once the software has

compiled a preliminary list of qualified candidates, the Top 100 Magazine performs a manual analysis to verify top results and make final selection. The selection criteria is

based on who are financial advisors or wealth managers, which meets the following criteria: 1. Registered with the SEC as a registered investment adviser or a registered

investment adviser representative; 2. Not more than 1 filed complaint and never been convicted of a felony. Once selected, the Top 100 Magazine sends approximately 140

invites for the magazine, where final section is on a first come first serve basis. Those selected for the Top 100 Magazine may purchase additional profile ad space or

promotional products, but do not make any initial or additional fees for the award. The Top 100 Magazine selection is not indicative of the wealth manager ’s future

performance or an endorsement by the magazine. Working with a Top 100 Magazine advisor or wealth manager is no guarantee as to future investment success, nor is there

any guarantee that the selected wealth managers will be awarded this accomplishment in the future.
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